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Small Business Spotlight:
Canadian Electric Vehicles

Twenty-five yearsago, long before electricvehicles became
popular like they are today, a personal interestin converting
gas-poweredvehiclestoelectricled Randy Holmquistto
launch Canadian Electric Vehicles (CEV) in Errington, a small
Vancouver Island community.

Inthe early days ofthe company, Holmquistdrew on his
marine mechanics background to design conversion kits
sogasand diesel-poweredvehicles could go electric. From
there his business grew and its offerings now include some
ofthefollowing:

* Might-E Truck, an electric light utility truck that can be
licensed as a Neighbourhood Electric Vehicle

+ Might-E Tug, a machine that tows carts and equipment
weighing up to 10,000 Ibs.

+ Three-tonneaircraftrefuelingtrucks

Apartnershipwiththe local healthauthority 15yearsago
spurredthe creation of the Might-E Tug and subsequent
electricvehicles. Tothisday,the VancouverlislandHealth
Authority continues to use the Might-E Tug to pull linen carts
around in hospital basements, which has greatly decreased
the number of work-related injuries.

Asmallcompany with five employees, CEV has grown
intoasuccessfulglobal businesswithworldwide sales.

Government programs such as the Export Navigator pilot
have been instrumental in its recent success. “Through
ExportNavigator, the connectionswe've been offered
tostartexploringthe U.S. military marketare extremely
attractive,”said Todd Maliteare, an engineer with CEV.“I'm
hoping those contacts will help us understand how we can
getonto purchasing contract lists sothat U.S. government,
municipal, and military divisionswillhave our productsin
front of them on their general purchasing contracts.”

Whenitcomes to exporting, Maliteare says it's something
that other small businesses should consider if they want
togrow.Dependingonthe productorindustry, he
recommends attending trade shows and taking advantage
of networking opportunities to buildrelationships.

“Youcanmeetsomany peopleandgainsomanycontacts
by attending those shows. It's very difficult to meet that
many people that are associated to your potential market or
yourindustry any other way,”said Maliteare.

The future looks bright for CEV. Inthe next five yearsithopes
tofilloutits productlines, double ortriple its sales volume,
and have anestablished dealer network across Canadaand
the United States, somethingthatwillbe easiertoachieve
withthe support of Export Navigator’s export advisors.



